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• 4 Continuing Education credits for      

insurance professionals! 
• Lunch 
• Exhibits and Networking Opportunities 
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8 AM    Registration /Continental Breakfast/Exhibits Open 
 
8:30  AM   Welcome   
 
8:35 –9:35 AM  “At the Top” Presented by Jennifer Borislow, CLU, MDRT Second Vice     
 President. Jennifer became the first woman to serve at the helm of Top of the Table in 2005. Hear her              
 inspiring and informative message! 
 

9:45 - 11:45 AM  Continuing Education Sessions (Choose 2 credits from the following:)
  
  9:45-11:45 AM- “Customer Leverage with Life Insurance Contracts” Presented by Michael Pinkans, CFA, senior  
  vice president-marketing for Zenith Marketing Group. This presentation will include a variety of concepts using life insurance  
  that may be beneficial to clients. The concepts discussed will include the availability of  linked Life/LTC and linked Annuity/LTC       
  contracts; life insurance providing tax-free retirement income, and using required minimum distributions (RMD’s) from IRA’s to    
  create wealth enhancement programs. (2 CE credits for insurance professionals) 
  9:45– 10:45 AM- “Long Term Economic and Investment Cycles/Trends” Presented by Steve Brennaman, senior      
  portfolio manager, Team Asset Strategy Fund. How does one bring order to chaos? Learn the importance of  cycles in investing   
 and  economic forecasting, learn how to navigate a bear market in stocks, and get a view of the current market/economic outlook. 
(1 CE credit for insurance professionals) 
 10:45– 11:45 AM - “Long Term Care Insurance: The Niche in the Executive Marketplace” Presented by Michael  
  Baker, Target Insurance of Pennsylvania. The group and multilife markets are the fastest growing segment  of the long term    
 care market. The sale starts with the executive. This session will provide you the foundation to feel more confident when talking to  
business owners about the consequences of not planning for long term care. (1 CE credit for insurance professionals) 
 
11:45 AM - 1 PM  Lunch/Exhibits Open 
 
1 - 2 PM   “Hunting and Fishing for Clients” Presented by Steve Andersen. Prior to 
 entering the financial services business, Steve was a professional fisherman. Hear how the lessons he learned 
 from his time in the outdoors have carried over to his search for clients. 
 
2 - 4 PM   Continuing Education Sessions (Choose 2 credits from the following:) 
  2-4 PM - “Customer Leverage with Life Insurance Contracts” Presented by Michael Pinkans, CFA, senior vice  
   president-marketing for Zenith Marketing Group. (See description above.) (2 CE credits for insurance professionals) 
  2-3 PM - “Employer Owned Life Insurance: Taxable or Tax Free” Presented by Adam Brodman, CLU, regional vice 
president, Prudential Life Insurance Brokerage Division.  For employer-owned contracts issued after Aug. 17, 2006, The       
Pension Protection Act generally provides that death proceeds will be subject to income tax; however, where specific employee 
notice and consent requirements are met and certain exceptions apply, death proceeds can be received tax-free. Find out the    
details and how you can help business clients avoid having proceeds that may be taxable. (1 CE credit for insurance                
professionals) 
  3-4 PM - “Financial Underwriting Tips” Presented by Adam Brodman, CLU regional vice president, Prudential Life 
Insurance Brokerage Division.  See how underwriters analyze new business from a financial perspective and learn how to best 
package a new business case for underwriting success. (1 CE credit for insurance professionals) 
 
4:15 - 5:45 PM  “Grassroots v. Grass Tops” Presented by Jennifer DeProspo of NAIFA-   
Greater Harrisburg. Learn what’s at stake for your profession in the upcoming election, as well as how you can build 
your political influence and power as you build a relationship with your elected representatives. 
 
5:45 PM    Adjournment 
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Please sign me up for the South Central Regional Sales Symposium on October 27 

 
Name: ______________________________________________________________________________ 
 
NAIFA Local Association: _____________________________________________________________ 
 
Company: ___________________________________________________________________________ 
 
Address: ____________________________________________________________________________ 
 
City: ________________________________________ State: _____  ZIP: _______________________ 
 
Phone: ______________________________________ E-mail: ________________________________ 
 
Please sign me up for the following CE Sessions 
(choose 2 credits in the morning and 2 in the afternoon): 
Morning— 
��������“Customer Leverage with Life Insurance Contracts,” 
 presented by Michael Pinkans (2 CE credits) 
 
��������“Long Term Economic and Investment Cycles/Trends,” 
presented by Steve Brennaman (1 CE credit) 
 
����    “Long Term Care: The Niche in the Executive  
Marketplace,”  presented by Michael Baker (1 CE credit) 
 
Afternoon— 
����    “Customer Leverage with Life Insurance Contracts,”    
presented by Michael Pinkans (2 CE credits) 
 
����    “Employer Owned Life Insurance,” presented by Adam Brodman 
(1 CE credit) 
 
��������“Financial Underwriting Tips,” presented by Adam Brodman 
(1 CE credit) 

Registration fee: 
 $25 for Young Advisors (age 40  and 
 under or less than 5 years in the business) 
 
 $49 Early Registration  
 (prior to Sept. 30)   
  
 $69 Registration (Oct. 1–26) 
 
All registrations include lunch and CE 

Questions? 
 

Contact Darrell Westby at 717-697-5688 
Or the NAIFA-PA office at 717-234-2523 

Payment: 
 
___ Young Advisor  - $25 
 
___ Early Registration - $49 
 
___ Registration (after Oct. 1) - $69 
 
Check for $_____ (payable to NAIFA-PA)   
���� Visa        ��������MasterCard        ��������AmEx        ��������Discover 
 
Acct. No.: ___________________________________________  Exp. Date: ____/____ 
 
Signature: __________________________________________ 

Return completed form with payment to: 
Charles E. Bussard, CPA 
Nonprofit Accounting Services 
271 S. Hanover St., Unit #1 
Carlisle, PA 17013 
 
OR fax to: 717-386-5134 
OR register and pay online at www.naifa-pa.org  



� �������		�����	���

��������������� �������������  �


